
Exceptional sales and service made us #1 

Exceeding your expectations keeps us there! 
Selecting a real estate agent should be much like choosing a doctor. When you need one, you 
want the best in their field. For more than a decade The McCarty Group has been recognized as 
the foremost specialists in selling Naples and Marco Island real estate. We get results because 
we know more, do more and care more!  

At The McCarty Group our average list-to-sell ratio is 93.7% -- one of the highest in the 
nation! That means, on average, we sell a property every 72 hours, bringing our clients the best 
price – with the least stress. It’s part of The McCarty Group difference. 

There’s a reason The McCarty Group is a top-seller in  
Naples & Marco Island. 

In fact, there are many.  

When you choose The McCarty Group you get … 

Experience and expertise in bad times as well as good.  

Over the past four years, when the Florida real estate market was the worst in a century, The 
McCarty Group sales grew twenty percent!  We don’t have to depend on a good market for 
our sales. When you know how to sell a property – and do it better than the rest – you get better 
results. And that’s what our clients count on! 

Success based on an in-depth understanding of your property. 

Our two-step Initial Listing Process is the most thorough you will find. At our first meeting we get 
acquainted with you and your property. We know your property is more than just a “listing” and 
work with you to strike a balance between letting go of the past and looking ahead to the future. 

For our second meeting we’re prepared to learn your goals, understand your objectives and 
strategize the best action plan for moving ahead.  With heavy emphasis on the internet, we 
create a trifecta of targeted marketing, advertising and networking – all geared to maximize your 
exposure and qualify your ideal prospects. 

Incomparable service every step of the way. 

When it comes to experience, skills and training, The McCarty Group Realtors® are second to 
none.  Our exceptional training program insures that our agents respond faster to your needs  



and bring more attention to your property. We do that by marketing smarter – using more 
innovative, high-tech and resourceful solutions. Our in-depth knowledge of the Naples/Marco 
Island community combined with our exceptional work ethic means more leads, more traffic and 
a more successful outcome for you!  

The benefits of synergistic team selling. 

While most realtors sell three to four properties a year, The McCarty Group agents average 
fifteen properties each! That’s because our prioprietary team-sell approach keeps us selling like 
a well-oiled machine. We respond faster to your calls because someone is always ready to jump 
in to meet your needs – even if your agent is unavailable.  Every member of the team is a 
seasoned real estate professional – with a track record of success to prove it! And they’re not 
bogged down by administrative minutia. We have a separate administrative staff freeing our 
agents to do what they do best – sell, sell, sell! 

Beautifully crafted MLS Listing. 

Being in MLS doesn’t get the job done – unless you have a very well-written, persuasive 
description that sets your property apart. Our skilled agents know how to craft a listing that 
generates a response, highlighting your property’s best features and attributes. And we won’t 
launch your listing until every detail is carefully reviewed and all related elements are prepared 
and in place! 

Distinctive Professional Photography. 

Nothing showcases your property and brings it to life like professional photography. Your 
property, regardless of its price range, will look its best in every listing format, thanks to The 
McCarty Group’s talented professional photographers. They know how to bring out your 
property’s best assets through camera angles, framing, lighting and more. Since most agents 
simply take their own shots, imagine the contrast when buyers view your property beautifully 
photographed, inside and out, by an expert in the field!    

When you put your property in the best hands … you get the best results. 

The McCarty Group. No. 1 because we put you first!

Call us today at 239 970-3250 

 



Mike and Wendy McCarty
The McCartys are from the midwest and began their careers there, where Mike was the owner/broker of 
the area’s highest-performing real estate brokerage and Wendy was employed by a Fortune 500 company.   

“We discovered Marco Island and Naples in the mid-1990s, fell in love with both of the communities, 
with the beautiful real estate, sugar-sand beaches and the warmest tropical climate in the continental 
U.S. and we moved forward with our first property purchase immediately.  After vacationing here for a 
few years and just after the tragedy of 9/11 occurred, we chose to improve our lifestyle and make sunny 
Florida our full-time home.  Some may believe this area is primarily known as a tourist and retiree desti-
nation, however it’s actually a wonderful place to raise a family as well!”

Mike has over 25 years experience in the real estate business, holding the top sales position in each market he’s worked in from 
the very beginning of his career.  Wendy joined the McCarty Group when their family relocated to Florida.  Year after year, the 
McCarty Group has been in the top 1% of sales accomplishments in the Marco Island and Naples areas.   

“We’ve had such amazing success in our real estate business due to our dedicated Group and thanks to customer loyalty.  Our 
goals begin on the foundation that everything we do in business needs to be designed to be in the best interests of our custom-
ers reaching their goals.  Further, we’ve assembled a powerful Team of affiliates to help buyers and sellers every step of the way.” 

Denis Smith
Known to many as “Captain Denis,” he has been a top performer in every industry he has worked in 
throughout his career.  He began his career owning and operating a bed-and-breakfast in Vermont, then 
worked in sales in the textile industry with vendors such as Nike and Lands End. He moved on to navi-
gating the waters around Marco and Naples as a charter fishing boat captain and finally found his true 
niche in real estate in this area.  Denis has made his mark as one of the top performing real estate agents 
in southwest Florida!  In fact, after just over 3 years in the real estate industry, Denis was awarded a Life-
time Achievement Award for his incredible volume of sales.  This award is one that usually does take a 
lifetime to achieve! 

Nancy Brewer
Like so many others before her, Nancy fell in love with the southwest Florida coastline the first time she 
made the trip!  Before moving to this tropical paradise, she spent several years in the corporate environ-
ment holding management positions in Sales, Contract Administration and Procurement in her home 
state of Connecticut.  Nancy’s real estate career began in the fall of 2003, concentrating in pre-construc-
tion sales of the Madeira, a luxury beachfront condominium on Marco Island and at the nearby Naples 
Bay Resort.  Committed to providing excellent customer service, her old-fashioned work ethic and strong 
sense of values are a true fit for the McCarty Group.

Meet The McCarty Group
The team that sells more–because we do more!



Meet The McCarty Group
The team that sells more–because we do more!

Cindy Timmerman 
As a full time Real Estate Professional with proven results that strengthen our team, Cindy contributes 15 
years of successful sales experience, including 13 years as a top selling developer’s representative for Fid-
dler’s Creek in Naples.  Her enthusiasm, tenacity, resourcefulness and reputation are the cornerstones to 
her success.  Cindy’s mission is to create a long-term trusting relationship and build upon that foundation 
with a high level of integrity.  Rest assured that Cindy prides herself on providing candid, genuine services 
throughout a customer’s real estate experience and beyond.  Cindy has been a resident of Marco Island 
for 20 years.  An avid boater, she discovered the island on a transatlantic trip onboard a private yacht and 
fell in love with the area.  She has been selling luxury real estate in Naples and Marco Island ever since.  

Wendy Happney
Wendy moved from Miami to Southwest Florida in the mid-1970s to work for the Deltona Corporation–
the original developer of Marco Island.  Here, she managed the Marco Island Yacht Club and the Voyager 
Motel which is known today as the Marco Island Marriott.  In 1987 she joined her husband selling real 
estate in Naples and Marco Island.  Having served as the President of the Board of Realtors and named 
the prestigious Realtor of the Year, it was obviously a great career change for her!  Today, our team is 
proud to see that her customers and clients have become her friends as her experience and exceptional 
commitment helped them to discover and obtain their “Piece of Paradise” in Southwest Florida.  “I’ve 
loved this area for over 35 years, so it is hard to pick my favorite thing about Marco Island and Naples…
boating, fishing, golfing, tennis, shelling, gardening, relaxing at the beach or poolside.  Pick yours and call 
me so together we can find YOUR PARADISE.”

Laurie Turns
Laurie spent 16 years in higher education including her roles as Dean of Admission for two private uni-
versities in Philadelphia and as vice president for client services for a national higher education consult-
ing company.  While living on Marco, she served as Branch Manager for Bank of America before joining 
the McCarty team as Group Manager.  Her background in management, marketing and client services 
makes her the right person for the very important role of overseeing the listing, marketing, and closings 
for the McCarty Group sales.



Aggressive action.  Superior results. 
Serving you better makes us your best

choice! 
The McCarty Group Objectives: 

1) Attract the highest number of qualified buyers into your property until 
it’s sold! 
2) Weekly activity feedback and results reports to keep you on track! 
3) Negotiate the highest possible sales price! 

From listing to closing, selling properties takes know-how, experience and expertise. 
Here’s an over-view of our strategic step-by-step approach to the successful sale of 
your property:  

ESTABLISH THE RIGHT LIST PRICE. In today’s volatile market, establishing an aggressive list 
price is the first step to ensuring your sales success. That’s why we invest considerable time on 
our comparable market evaluation. We review the current marketplace, comparing your property 
with similar real estate, both recently sold and actively on the market. We also include specifics 
about the condition of the properties, their features and improvements as well as the financial 
terms of the sale. Together, with this information in hand, we establish a viable, realistic listing 
price. 

TELEPHONE PROSPECTING. Generating leads for your property is a skill at which we excel!  
Each member of our team dedicates time every day to pick up the phone and cultivate 
prospective buyers. We actively contact local and absentee property owners, national and 
international brokers and agents, renters and key targets on our extensive database. Our goal is 
to share information about your listing to attract and qualify potential buyers for you. 

AGENT-TO-AGENT PROSPECTING.  We’ve developed a proprietary list of the top 75 agents in 
the area – agents, like our team members, who are doing most of the business in the market. 
We send email alerts to bring your property to their attention. Often we’ll follow up with a 
personal call to answer questions and generate excitement about your property. 



MULTIPLE LISTING SERVICE.  To give your property the broadest possible exposure, all of our 
listings are entered into BOTH the Naples MLS and the Marco Area MLS -- all the way to 
Sarasota!  With 5,000+ agents registered in the Naples Area MLS and 700+ in the Marco Area 
MLS, your listing will immediately be made available to nearly 6,000 agents, backed by our 
personal follow-up strategies!

DEDICATION TO TECHNOLOGY.  A whopping 98% of buyers search the internet for property – 
many before they ever fly into our area!  Consequently we have several websites working for 
you to generate qualified buyers for your property. Our aggressive marketing budget keeps us 
#1 in the search engines, generating faster results for you. Through our American website 
(www.mccartyflorida.com), we capture buyer information and follow up through personal contact 
within minutes! In addition, all of our listings are found on Realtor.com - the most visited website 
by potential buyers, WorldProperties.com - giving you international exposure, and KW.com - our 
company website with a national and international audience.

VIRTUAL TOURS.  Another McCarty Group PLUS! ALL of our listings get the advantage of our 
comprehensive virtual tours, which, nationally, are used for only 3% of listings!  And, unlike most 
realtors, we use only professional photographers. In addition to your property, we include many 
digital images of your community and surrounding area to give agents and prospective buyers a 
comprehensive overview of your listing. When appropriate, aerial photography will supplement 
the virtual tour. We’ve found that high quality professional virtual tours are vital tools that enable 
buyers to view your property at its best while helping agents to preview and qualify listings for 
their buyers.

TEAM CONCEPT. While most realtors sell three to four properties a year, our agents average 
fifteen properties each! That’s because our proprietary team-sell approach keeps us selling like 
a well-oiled machine. Our SIX seasoned agents are backed by a group manager to ensure there 
will always be an agent available with intimate knowledge of your property to show it quickly -- 
and prepare offers. In this competitive market, there’s no room for timing or other errors with 
buyers.

LISTING SHEET. A listing in MLS alone doesn’t sell properties. That’s why our agents spend so 
much time and attention on creating a listing sheet that SELLS!  We diligently gather pertinent 
information about your property (room sizes, price, special features, taxes, mortgage 
information, location benefits, etc.) and then put together a listing designed to attract the right 
agents and buyers for you!



SHOWINGS. When our agents and other cooperating brokers show your property, we’ll always 
schedule appointments in advance. We document all showings and call to request feedback 
from the showing agents. We share this information with you during our weekly telephone 
updates. To maximize your results, The McCarty Group is open 7 days a week. Our office is 
closed only on major holidays. This means that agents and prospective buyers can access your 
property daily all through the year!

CONSISTENT COMMUNICATION. Our weekly feedback reports keep you up to date on all 
showings, local market activity and any relevant comments or concerns related to your 
property’s appearance or condition. 

ADDING VALUE TO YOUR PROPERTY. Periodically, we will inspect your property and point out 
assets to focus on as well as any areas requiring attention to boost its selling value. 

NEGOTIATIONS BASED ON EXPERIENCE. Local research has shown that more than 50% of the 
agents in this market have less than 3 years of solid real estate experience! Sadly, too many 
deals fall through due to inability to secure a buyer, get them to take action and then oversee all 
facets of the negotiation process on your behalf. The McCarty team works together to get your 
property sold, at the highest possible price, while maintaining your goals. We are aggressive 
and creative in bringing buyers to the table and helping you reach an acceptable agreement. 

OVERSIGHT OF CLOSING. One of the most important roles our office will play will be to take you 
and the buyer through the entire closing, step-by-step. Too many deals fall through due to lack 
of oversight of this critical piece of the sale. We will commit to following you through this process 
(mortgage, title, inspection etc) until your check is delivered at closing. 

How will the McCarty Group accelerate the sale of your 
property? 

Call us today to find out! 
239 970-3250 



Additional Websites Where Your Property Will Be Promoted 

The McCarty Group has an aggressive strategy for attracting home buyers to our listings. By 
distributing your listing information, along with photographs, to a wide array of premier 
consumer websites, we make sure that we maximize every opportunity to attract qualified 
buyers to the table. 

DID YOU KNOW… 

 98% of home buyers use the Internet to search for a new home? 
 38 million home buyers search the Internet each month for real estate information. 
 One in three buyers finds the home they ultimately purchase on the Internet. 

OUR DISTRIBUTION NETWORK

In addition to prominent website placement on Mccartyflorida.com, KW.com,
MarcoIslandHomeFinder.com, Realtor.com, WorldProperties.com, and many more…. 
We Also Joined The Nation’s #1 Network For Listing Distribution. 

 Yahoo! Real Estate 
 AOL Real Estate 
 Trulia.com 
 Zillow.com 
 FrontDoor 
 Google Base 
 CyberHomes.com 
 Oodle.com 
 HomeFinder 
 HotPads.com 
 Vast.com 
 CLRSearch.com 
 LakeHomesUSA.com 
 MyRealty.com 
 PropBot.com 
 Enormo.com 
 SecondSpace.com 
 OpenHouse.com 
 OverStock.com 
 eRealInvestor.com 
 Fizber.com 



In today’s market it is essential that your property be priced to sell. 
That means starting with a realistic selling price that attracts interest 
from as many qualified buyers as possible. Strategic pricing generates 

more excitement about your listing, positioning you to negotiate 
on an offer sooner, resulting in a higher sales price!

Our Pricing Strategy

List where you would 
negotiate heavily.

List where you
would sell

Fewer
Buyers

More BuyersMore Buyers
You can depend on The McCarty Group’s experience and knowledge of the 

Naples/Marco Island market to guide you in determining the right price for your 
property. Our goal is to get you the best possible outcome on your sale.

The McCarty Group
Call us for a free consultation about your property – today!

239-970-3250


